This  is  the  year  when  the  Guild  will  make  vital  decisions.  Do  we 
expand  our  membership?  Do  we  develop  new  projects?  Shall  we 
epitomize  the  words  "for  the  betterment  of  the  hobby".  Our 
Executive  Director  and  Board  will  do  all  in  their  power  to  do  so, 
but  it  is  up  to  you,  the  member,  to  guide  them  with  your  views. 
Your  correspondence  is  welcomed. 


MESSAGE  FROM  THE  EXECUTIVE  DIRECTOR 
The  American  Numismatic  Association's 
second  Mid-Year  Convention  was  a most 
successful  one  in  Albuquerque,  New  Mexico. 
There  were  over  190  dealers  who  did  a brisk 
business.  The  gold  and  silver  markets  have 
made  their  mark  on  our  hobby. 

NLG  will  be  co-sponsoring  one  of  the 
courses  at  ANA's  Summer  Seminar  to  be  held 
the  week  of  July  13  through  July  19  in 
Colorado  Springs.  The  course  is  Numismatic 
Writing  and  Research  and  will  be  taught  by 
Ed  Rochette,  the  Association's  executive 
vice  president.  The  class  will  offer  tips 
on  numismatic  research,  use  of  the  ANA 
Library  facilities,  the  editing,  publishing 
and  sale  of  numismatic  articles.  The  class 
will  be  taking  a field  trip  through  the 
editorial  rooms  of  a newspaper  and  show  the 
new  use  of  computer  word  processing  for 
writing  articles  and  columns.  Perhaps  a 
guest  teacher  will  appear  at  one  of  the 
classes.  Applications  for  the  twelfth 
annual  seminar  may  be  obtained  by  writing 
ANA  Summer  Seminar,  Box  2366,  Colorado 
prings,  CO  80901.  Tuition,  lodging  and 
eals  at  Colorado  College  for  the  week-long 
event  are  offered  for  $249  for  ANA  members. 
A discount  of  $10  is  being  given  for  those 
who  prepay  in  full  by  June  30. 


The  program  for  the-ANA's  Annual  Conven- 
tion has  not  been  finalized  as  yet,  so  I 
am  unable  to  report  when  the  NLG  will  be 
holding  its  annual  forum  nor  our  annual 
BASH.  Lee  Martin  advises  that  he  needs  some 
help  from  volunteers  for  the  BASH. 

It  is  most  gratifying  to  have  received 
two  volunteers  to  judge  entries  in  the  NLG's 
Award  Program  for  this  year.  Thank  you, 
Belmont  Faries  and  Charles  Surasky.  May 
I please  have  some  more  volunteers?  This 
event  will  be  coming  up  in  May--entries 
need  to  be  submitted  by  May  15th  in  order 
to  be  able  to  circulate  the  entries  among 
the  judges.  Last  year  the  time  element  was 
against  us  because  it  was  our  first  year 
with  the  new  rules,  but  the  program  was 
received  most  favorably.  Please  send  your 
entries  to  me  by  May  15th  in  the  proper 
categories.  You  may  refer  to  the  Newsletter 
last  year  for  a copy  of  the  rules. 

Remember  that  your  participation  is  need- 
ed for  all  Numismatic  Literary  Guild  activi- 
ties. We  should  have  at  least  three  judges 
in  each  category  and  we  need  volunteers  for 
the  BASH.  Don't  miss  our  forum  in  Cincinnati 
It  is  a continuation  of  last  year. 


Executive  Director 
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BITS  & PIECES 

By  C.  F.  Bailey 


The  famous  North  Georgia  quote  of, 
"Thar's  gold  in  them  thar  hills,"  is 
tough  to  trace.  The  following  is  part 
of  my  search. 

The  first  paragraph  in  the  book 
"Auraria"  by  an  authority  of  Southern 
history,  Dr.  E.  Merton  Coulter,  has 
to  do  with  the  old  saying. 

"There's  millions  in  it,"  was  the 
expression  made  famous  by  Mark  Twain 
in  his  'Guilded  Age,'  but  it  was  not 
coined  by  Mark.  Nor  was  it  coined 
by  William  Sellers,  from  whom  Mark 
got  it  and  whom  he  thought  to  honor 
by  putting  him  and  his  expression  in 
the  book  - in  a later  edition  he 
changed  the  name  to  Mulberry  Sellers 
on  William's  objection  to  being  so 
honored.  This  expression  was  in  fact 
uttered  and  reuttered  by  a Lumpkin 
County  Georgian,  Dr.  Matthew  F. 
Stephenson,  in  1849,  as  he  pointed 
to  a ridge  flecked  with  gold,  in  his 
efforts  to  dissuade  his  neighbors 
from  stampeding  to  the  gold  mines  of 
California.  It  soon  became  corrupted 
in  the  same  North  Georgia  region,  into 
"Thars  gold  in  them  thar  hills." 

We  should  mention  that  the  book 
"Auraria"  was  named  for  a former 
famous  North  Georgia  gold  mining 
town.  The  book  was  published  in 
1956  and  was  still  available  in 
Dahlonega,  Georgia  in  the  museum  a 
couple  of  years  ago.  The  author's 
reference  to  the  Twain  book  and  the 
Sellers  name  started  the  hunt  in  the 
Twain  edition. 

The  "Gilded  Age"  (not  spelled  the 
way  Coulter  spelled  it)  was  written 
by  Mark  Twain  in  collaboration  with 
Charles  Dudley  Warner  in  1873. 

In  the  book  the  name  used  for  the 
Sellers  character  was  first  Eschol 
Sellers  and  not  William  Sellers  as 
recorded  in  "Auraria." 

The  name  Sellers  may  have  been  from 
the  person  in  Georgia  or  it  may  have 
been  from  the  first  Mark  Twain  to 
use  that  pseudonym,  a Captain  Isaiah 
Sellers,  who  was  a Mississippi  River 
steamboat  pilot  from  1802  (?)  to  1864. 
He  wrote  under  the  name  of  Mark  Twain. 


If  Twain  did  use  the  real  last  ^ 
name  of  the  first  published  Mark 
Twain,  the  joke  became  a headache 
at  the  time  the  "Guilded  Age"  was 
popular . 

As  mentioned,  the  first  Sellers 
in  the  story  was  Eschol  Sellers 
(first  edition  only  as  far  as  can 
be  determined) . After  this  first 
edition  appeared  so  did  a real 
live  Eschol  Sellers  who  requested 
that  his  name  be  taken  from  the 
book.  Due  to  a threat  of  libel 
and  not  due  to  the  kindness  of 
anyone's  heart,  the  name  Eschol 
was  changed  to  Beriah  Sellers  in 
later  editions.  Neither  character 
can  be  found  as  quoting  anything 
about  gold  in  Georgia. 

In  due  time  a play  was  written 
based  on  the  "Guilded  Age"  with  the 
Beriah  Sellers  character.  Sure 
enough  a Beriah  Sellers  appeared  on 
the  scene  and  requested  a name 
change  of  the  character  in  the  play. 
The  change  was  then  made  to  Mulberry 
Sellers  with  no  further  complaints  _ 

When  Mark  Twain  wrote  "The 
American  Claimant,"  he  reintroduced 
the  character  Mulberry  Sellers  who 
was  the  original  Eschol  and  later 
Beriah  Sellers.  No  one  complained 
and  all  of  the  editions  now  carry 
Mulberry  as  the  Sellers  character. 

Thus  far  the  tie  to  Georgia  and 
William  Sellers  by  Twain  or  use  of 
the  expression  "There's  millions 
in  it,"  or  "Thar's  gold  in  them 
thar  hills,"  has  not  been  found. 

We  then  concluded  that  the 
expert  in  Southern  history,  E. 

Merton  Coulter,  was  correct  in  his 
finding  as  to  the  origin  of  the 
famous  saying. 

The  original  William  Sellers  of 
Lumpkin  County,  Georgia  has  not 
been  recorded  as  requesting  removal 
of  his  name  from  any  of  Twain 
works . 

We  chalked  the  research  up  to 
"enter-Twain-ment . " 

■k  -k  -k 

"In  1951,  the  United  States  Mints  struck 
25,450,000  coins  for  foreign  countries. 

This  included  350,000  gold  coins  for  Syria." 
THE  NUMISMATIST,  September  1953 

* * * 
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HI/  A Great  Opportunity ! HU 

Numismatic  writing  and  research  seminar 

A Numismatic  Writing  and  Research 
Seminar  will  be  held  in  Colorado  Springs 
by  the  American  Numismatic  Association 
during  the  week  of  July  13  through  19. 

The  class  will  cover  research  areas 
available  to  numismatic  writers  and 
special  sessions  on  detailing  the  pit- 
falls  facing  those  who  write  about 
coins  and  currency.  Marketing  areas  and 
new  techniques  in  writing  will  also  be 
discussed.  Students  will  see  word 
processing  in  action  via  field  trips. 

Executive  Vice-President  Edward 
Rochette  is  directly  involved  and 
deserves  credit  and  thanks  from  the 
Guild  for  his  efforts  in  producing  a 
long-needed  educational  phase  of  our 
hobby. 

Guild  members  are  eligible  to 
attend.  Cost  for  the  seminar  is  $249.00 
which  includes  room  and  board,  classroom 
facilities,  the  cost  of  field  trips  and 
whatever  classroom  materials  are  needed. 
Obviously,  it's  a non-profit  course. 

Guild  members  should  contact  the 
ANA  at  once  to  make  reservations  just  in 
case  there  are  more  requests  than  available 
space. 

Incidentally,  the  Guild  is  happy  to 
report  that  publicity  releases  concerning 
the  course  will  indicate  that  the  Numisma- 
tic Literary  Guild  is  the  co-sponsor  of 
the  writing  course.  We  have  not  heard  as 
to  who  the  instructors  will  be.  The 
possibility  exists  that  Ed  may  be  looking 
for  volunteers  to  assist  him. 


* * * 


DUES 

It's  that  time  of  the  year!  Once 
again  the  NLG  asks  its  members  to  continue 
to  assist  us  in  our  battle  against  infla- 
tion. (The  $5.00  a year  dues  continues  to 
annoy  members  who  were  promised  a lifetime 
membership  without  dues.)  Charter  members 
and  other  longtime  members  hopefully  will 
continue  to  accept  the  $5.00  payment  as  a 
special  tax. 

When  advertising  revenue  reaches  a 
point  that  it  pays  for  all  of  our  expenses, 
perhaps  the  Board  will  consider  cancella- 
tion of  dues  or  tax.  In  the  meantime — 
HELP,  HELP,  HELP. 

The  $5.00  per  individual  totals  enough 


so  that  the  Guild  can  continue  to  survive. 

We  have  expanded  our  presentation  of  awards, 
we  have  maintained  an  employment  area  for 
members,  we  continue  to  give  the  typewriter 
medal,  press  card,  tie  tack,  and  other 
representations  of  membership  and  of 
course,  the  Guild  is  always  looking  for 
other  ways  to  improve  its  action  "for  the 
betterment  of  numismatics." 

Please  send  your  $5.00  to  our  Treasurer, 
Leon  Lindheim,  Box  22221,  Cleveland,  Ohio 
44122. 

Incidentally,  Leon  is  now  recouperating 
from  another  hip  operation.  While  he  is 
mending,  this  is  a great  time  to  flood  him 
with  your  dues  so  that  he  can  write 
receipts.  Poor  Leon  thought  that  he  would 
get  some  rest  when  he  retired;  but  as 
Treasurer,  he  is  undoubtedly  working  harder 
now  than  when  he  was  contributing  to 
Social  Security.  Ask  a busy  man,  etc., 
etc. 

* * * 


OUR  ADVERTISERS 

Each  year  the  f 
tions  in  the  hobby  are  asked  to 
support  the  Guild  via  an  ad  in  this 
publication.  Obviously  we  can't 
offer  our  advertisers  quantity,  but 
we  do  have  the  most  influential 
readers/writers  in  the  hobby. 

Guild  members  are  asked  to  give  con- 
sideration to  press  releases  from 
those  who  support  the  Guild.  We  do 
not  ask  the  impossible.  If  a press 
release  is  dull  and  boring,  naturally 
it  can't  be  used;  but  if  two  press 
releases  arrive  of  equal  value  and 
one  is  from  a Guild  advertiser,  why 
not  give  priority  to  the  NLG  supporter. 

(Please  note  advertisers  in  this 
issue.)  Many  have  been  with  us  since 
the  organization  was  formed  in  1968 
and  we're  also  happy  to  say  that 
there  are  a couple  of  new  advertisers 
who  have  replaced  others  who  have 
fallen  by  the  wayside. 

Incidentally,  as  editor,  I have 
hesitated  to  say  a special  vote  of 
thanks  is  due  to  Behn-Miller  Publica- 
tions because  it  is  my  home  base, 
but  that  organization  continues  the 
support  via  postage  which  now  greatly 
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Our  Advert isers .. Cont ' d . 

exceeds  the  amount  of  space  utilized 
by  that  firm  as  an  advertiser.  Jim 
Miller  and  Gordon  Behn  merit  accolades 
from  the  Guild.  Obviously,  full  page 
advertisers  like  the  Franklin  Mint 
and  First  Coinvestors  also  help  greatly. 
We  credit  the  steady  support  of  organi- 
zations like  Krause  Publications,  The 
Coin  and  Currency  Institute,  Inc., 
Bebee's  Inc.,  Western  Publishing 
Company,  Inc.  and  the  International 
Postal  Marketing  Corporation.  They 
all  add  up  to  cooperation  that  allows 
the  Guild  to  continue  its  activities 
and  hopefully  to  follow  member  sugges- 
tions for  expansion. 

* * * 


NEED  A LECTURER? 


The  Energy  Advocates  is  a unique  group  of 
businessmen.  Some  are  specialized  consultants; 
others  are  the  top  officers  of  Fortune  500 
companies.  All  live  in  Tulsa,  Okla. , and  are 
involved  in  the  energy  industry. 

Soon  after  the  Arab  Oil  Embargo  of  1973-74, 
the  Advocates  assembled  with  the  sole  aim 
of  telling  their  industry's  story  to  the 
American  public.  Two  hundred  and  twenty 
speeches  and  several  awards  later,  the  group 
continues  to  spread  its  timely  and  relevant 
message . 

Advocates  don't  read  position  papers  to  their 
audiences.  In  fact,  on  some  fine  points  of 
energy  policy,  members  disagree.  The  efficacy 
of  the  free  market  and  expedited  development 
of  all  energy  sources  is  the  only  consistent 
theme  running  through  each  individual  speech 
of  this  informal  group  of  pipeliners,  bankers, 
wildcatters,  offshore  drillers  and  independent 
coalmen.  (Incidentally,  no  pay  is  accepted.) 

If  you  would  like  an  Advocate  speaker  for  your 
organization  or  want  more  information  about 
the  group,  please  call  or  write  Lynne  Shipman 
or  Stuart  Harvey,  Public  Relations  Internation- 
al , Ltd.,  800  Franklin  Bldg.,  23  West  4th  St., 
Tulsa,  OK  74103  (918-583-5816). 

* * * 


U.S.  HOUSE  OF  REPRESENTATIVES  LETTER  ^ 

TO  OUR  EXECUTIVE  DIRECTOR  ▼ 

"On  November  29,  1979,  I introduced 
House  Joint  Resolution  451,  a bill  which 
authorizes  the  President  to  declare  the 
third  week  of  April  of  each  year  as 
National  Coin  Week.  I have  written  to 
each  of  my  colleagues  in  the  House  of 
Representatives  asking  them  to  co-sponsor 
this  legislation  with  me. 

"Unless  my  resolution  acquires  at  least 
218  co-sponsors,  it  has  no  chance  of  being 
passed.  The  Post  Office  and  Civil  Service 
Committee,  which  has  jurisdiction  over  this 
bill,  will  not  even  consider  this  resolu- 
tion unless  it  has  that  number  of  co-sponsors. 
If  you  and  the  members  of  your  association 
believe  that  Congress  should  enact  this 
legislation,  I suggest  you  write  to  your 
individual  Representative  and  urge  him  or 
her  to  co-sponsor  this  bill  with  me. 

"You  should  realize  that  April  is  only 
a few  short  months  away  and  that  prompt 
action  will  be  necessary  for  this  bill  to 
pass  in  time  for  the  1980  National  Coin 
Week.  I would  suggest  that  you  and  your 
association's  members  contact  their 
individual  Congressional  Representative 
as  quickly  as  possible. 

"National  Coin  Week  is  an  opportunity  to 
collectors  to  share  their  hobby  with  non- 
collectors and  with  other  collectors. 
Collectors  help  preserve  the  history  and 
heritage  of  America  through  their  collec- 
tions. Their  knowledge  of  the  circumstances 
and  events  that  led  to  the  issuance  of, 
or  changes  in,  coins  and  medals  makes  them 
a valuable  resource  regarding  American 
history.  Exhibitions  during  National  Coin 
Week  help  those  who  see  them  become  better 
informed  citizens.  Congressional  recogni- 
tion of  National  Coin  Week  will  acknowledge 
the  service  collectors  perform  and  encourage 
greater  participation  in  this  worthwhile 
hobby. " 

With  every  best  wish. 


Frank  Annunzio 


NATIONAL  COIN  WEEK 


NUMISBRAM 


AN  AD  DIRECTOR  LOOKS  AT  THE  COIN  HOBBY 

BY  LEE  MARTIN 


The  Susan  B.  Anthony  dollar  problem  just  won't  go  away.  The  postoffice  has  been 
converted  to  a contact  point  to  introduce  "Ms.  Anthony"  into  circulation.  If  the  post- 
office  doesn't  do  any  better  with  the  dollars  than  they  do  with  the  delivery  of  mail, 
we  may  have  a great  rarity  in  the  world  of  numismatics. 

Add  to  that  sad  situation  the  fact  that  the  $2.00  bill  isn't  in  circulation  and  that 
the  price  of  copper  is  now  above  the  cost  of  making  Lincoln  cents,  and  we  find  that  the 
entire  hobby  is  headed  for  dramatic  shake-ups. 

Everyone  is  paying  attention  to  silver  and  gold  and  neglecting  the  fact  that  it  is 
cheaper  to  melt  Lincoln  cents  than  to  buy  planchet  material.  The  maximum  cutoff  point 
for  the  Mint  for  copper  was  $1.25  and  lo  and  behold  by  February  1,  the  price  of  copper 
exceeded  $1.33  and  who  knows  where  it  is  today!  About  the  only  sure  thing  is  that  it 
is  above  the  $1.25  mark. 

Money  magazine  asks  an  interesting  question — "WHO'S  SIDE  IS  YOUR  TAX  PREPARER  ON?" 
Because  the  tax  preparer  is  now  under  a threat  of  penalties  if  he  doesn't  catch  petty 
errors,  the  probability  is  strong  that  when  any  question  arises,  you  will  be  paying 
higher  rates  rather  than  put  the  tax  preparer  in  the  middle.  Incidentally,  added  time 
y the  tax  preparer  means  added  costs  to  the  tax  payer  for  his  tax  return. 
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The  story  of  silver  and  gold  being  redeemed  is  a rich  field  for  writers.  The  human 
interest  phase  shouldn't  be  neglected.  Any  individual  willing  to  remove  a plate  from 
his  mouth  and  have  a coin  dealer  extract  a gold  tooth  for  the  net  return  of  $16.00  is  a 
worthy  subject  for  a character  study. 

The  many  coin  dealers  and  would-be  coin  dealers  buying  gold  and  silver  at  prices 
close  to  actual  theft  merit  action  by  investigative  reporters.  A story  showing  what 
happens  to  the  silver  coins  after  the  dealer  buys  them,  obviously  would  be  of  interest 
to  collectors.  Itinerant  buyers  of  coins  recently  visited  the  small  town  of  Beaumont, 
California  where  I reside.  A full  page  ad  offered  to  buy  silver  dollars  for  $16.00, 
a dollar's  worth  of  silver  for  $14.00,  and  a .999  pure  silver  one-ounce  ingot  for  $8.00. 
Other  "superb"  offers  included — "We  will  buy  certain  brands  of  watches  whether  working 
or  not  for  one  to  three  dollars,  ten  cents  each  for  other  watches,  no  interest  in  Timex." 
They  also  wanted  to  buy  diamonds,  rubies,  etc.  and  the  prices  were  so  low  that  they  would 
have  been  more  accurate  if  the  buyers  wore  masks! 

Not  to  be  overlooked  is  the  fact  that  many  individuals  who  are  selling  silver  are 
selling  precious  articles  for  their  alloy  value.  A television  special  about  a major 
os  Angeles  firm  showed  sets  of  silver  worth  thousands  of  dollars  purchased  for  minimal 
sums.  The  dealer  was  bragging  of  his  astuteness  in  obtaining  the  material  and  being 
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Numisgram. .Cont'd. 

able  to  capitalize  with  a profit  that  makes  the  oil  companies'  profits  reasonable. 

In  other  words,  somewhere  in  the  world  of  ethics,  common  sense  lost  out  to  Mr.  Greed. 
It's  a sad  situation  but  a rich  field  for  the  writer  looking  for  a story. 

Incidentally,  the  gyrations  of  silver  and  gold  are  being  reflected  in  all  coin 
publications  because  advertisers  are  cancelling  as  they  find  it  practically  impossible 
to  set  exact  prices  and  guarantee  delivery.  Fewer  pages  in  publications  mean  less  need 
for  stories  to  balance  the  issue. 


The  Keogh  Plan  is  an  attractive  way  for  dealers  to  increase  business,  for  collectors 
to  obtain  the  coin  they  want,  and  for  both  to  profit  substantially.  At  least  that's 
the  reasoning  on  the  surface. 

But  it  hasn't  worked  out  that  way  in  every  instance.  One  dealer  apparently 
overgraded  material  sent  directly  to  a bank  acting  as  a customer's  Keogh  representative 
The  collector  wanted  to  send  the  coins  back  to  the  dealer.  The  bank  refused  to  release 
them  until  replacement  coins  were  received.  The  dealer  refused  to  ship  the  coins  until 
he  had  obtained  the  first  set  of  coins.  It  resulted  in  an  impasse  and  frustrations  for 
the  collector.  As  of  this  writing,  someone's  going  to  have  to  give  but  no  one  wants  to 
take  the  first  step. 

It  sounds  very  much  like  the  story  of  the  lady  in  France  who  was  told  she  would 
have  to  have  her  mother's  signature  before  money  would  be  released  by  a bank.  She 
told  the  bank  authorities  that  the  mother  was  deceased,  but  the  French  bank  refused  to 


accept  that  information  and  unless  the  lady  can  convince  French  authorities  that  something 
is  rotten  in  Paris,  she's  going  to  have  to  obtain  a signature  either  written  on  asbestos 
or  angel  gauze.  Bureaucracy  is  the  same  throughout  the  world. 

Incidentally,  the  Keogh  Plan,  which  allows  individuals  to  buy  coins  rather  than 
place  actual  cash  in  a retirement  fund,  is  a boom  to  the  hobby.  Many  of  the  quality 
coins  have  increased  dramatically  in  their  value  because  of  the  greater  demand  motivated 
by  Keogh.  * ★ ★ 

BELATED  BIRTHDAY  WISHES 

Our  chief  Mint  engraver  and  Numismatic  Literary  Guild  member  is  such  an  important  cog  in  the 
production  of  numismatic  coins,  medals  and  assorted  Mint  projects  that  it's  a wonder  that  the 
hobby  allowed  Frank's  70th  birthday  to  slip  by  without  mention.  If  our  files  are  correct,  on 
August  26,  1979,  Frank  Gasparro  was  70  years  old  and  this  coincided  with  the  birth  of  the 
Lincoln  cent  which  also  had  its  70th  birthday  last  year. 

We  have  often  said  that  words  are  inadequate  to  properly  convey  feelings  when  a good  friend  is 
the  subject.  It's  unfortunate  that  your  editor  is  not  poetically  inclined;  perhaps  that  would 
be  the  way  to  rhapsodize  over  Frank's  qualities.  Needless  to  say,  here's  a toast  to  the 
premier  Mint  engraver,  to  a highly  regarded  numismatic  friend,  and  to  someone  that  has  the 
wishes  of  the  Guild  and  the  hobby  for  continuing  success,  good  health  and  all  the  important 
wishes  that  he  would  want.  Your  editor  would  like  to  add  one  additional  wish--may  Frank  never 

retire  until  he  alone  desires  it. 


* * * 
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BITS  & pieces: 

By  C.  F.  Bailey 

Writer's  Digest  magazine  makes  a 
good  pitch  for  their  magazine  and 
within  the  past  couple  of  years  one 
of  those  fast  balls  came  to  my  mail 
box.  This  is  what  was  offered. 

"Dear  Friend:  I don't  have  the 
Great  American  Novel  in  me.  I flunked 
poetry  102  in  college.  My  first,  last 
and  only  short  story  was  rejected  by 
14  magazines. 

"Talent  or  no,  just  ten  years  ago, 

I had  to  support  myself  somehow.  It 
wasn't  easy  at  first,  but  this  year, 

I may  make  as  much  as  $75,000  writing 
brochures,  booklets,  ads,  press 
releases,  TV  scripts,  cartoon  cap- 
tions and  sales  material  for  clients 
across  the  country. 

"And  I do  most  of  it  evenings  and 
weekends,  sitting  cross-legged  in 
front  of  the  typewriter,  on  my  living 
room  floor. 

"With  the  help  of  Writer's  Digest.. 

. ..."  etc.  for  four  more  pages. 

The  end  came  with  this  bit  of 
information:  "Here's  another  fact. 

And  another  promise.  Fact : I am 

writing  you  this  letter  sitting 
cross-legged  on  a richly  luxurious 
carpet  in  a penthouse  with  an  incred- 
ible skyline  view.  Promise : Give  it 
a chance  and  Writer's  Digest  may  just 
do  for  you  the  exciting  and  almost 
unbelievable  things  it  has  done  for 


This  was  signed  by  Susan  Walsh  of 
Writer's  Digest. 

This  was  startling  news,  especially 
after  all  of  the  years  of  running 
deadlines  just  ahead  of  bill  collec- 
tors. The  whole  idea  inspired  me  to 
answer  Susan  Walsh  of  Writer's  Digest. 

"Dear  Susan  Walsh: 

"I  received  your  kind  invitation 
to  subscribe  to  Writer's  Digest  and 
was  simply  amazed  at  how  much  money 
one  can  obtain  by  writing.  Especi- 
ally on  weekends  and  evenings  sitting 
cross-legged  in  front  of  the  typewriter. 
Just  think,  75  grand  for  that  effort. 
Imagine  what  you  could  do  with  an 
office,  research  library  and  a typing 
table . 


"If  I thought  that  $6  (at  that 
time)  would  increase  my  income  by 
75  grand  and  put  me  in  a penthouse 
as  a part  time  writer,  it  certainly 
would  be  worth  every  cent. 

"In  the  meantime  I think  that 
my  ten  hour  a day  occupation  as  a 
free-lance  writer  with  all  of  the 
accounterments  is  worth  more  in  the 
hand  than  the  bird  for  six  bucks  in 
the  bush." 

To  this  day  I have  never  received 
an  answer  from  Susan  Walsh  nor  have 
any  more  wonderful  ads  from  Writer's 
Digest  been  received. 

It  would  have  been  interesting  to 
find  out  from  Walsh  if  "richly 
luxurious"  in  reference  to  the  carpet 
was  redundant.  It  was  probably  a 
cross-legged  error. 

* * * 
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The  tremendous  increase  in  interest  in  rare 
coins  has  opened  some  new  writing  areas  for 
N.L.G.  members.  There  is  a new  type  of 
investment  program  being  quietly  introduced 
by  not  only  coin  dealers  but  also  banks, 
investment  companies  and  individuals  involved 
with  Koegh  plans,  pension  funds  and  similar 
holdings.  This  is  the  rare  coin  portfolio 
which  is  broken  down  into  shares  and  sold  to 
a number  of  individuals  and/or  businesses. 

The  reason  I mention  the  rare  coin  portfolio 
for  newsletter  readers  is  because  of  the 
numerous  possibilities  for  writing. 

Articles  can  be  sold  to  trade  journals  whose 
readers  are  involved  with  retirement  planning 
(check  a periodical  guide  such  as  the 
annually  updated  WRITER'S  MARKET  published 
by  Writer's  Digest  Books),  business  publica- 
tion, investment  magazines,  journals  for 
professionals  ("Physician's  Management", 
"Dental  Economics",  etc.)  and  others. 

Articles  on  the  subject  are  good  sales  tools 
for  freelancing  beyond  just  the  hobby  field, 
though  coin  magazines  are  also  a market. 

Basically  a rare  coin  portfolio  is  handled 
one  of  three  ways.  The  simplest  approach 
would  be  for  a group  of  investors  to  each 
put  up  $5,000,  or  $10,000  or  some  other  sum 
fitting  their  individual  financial  circum- 
stances. This  combined  investment  money  is 
then  used  to  buy  a single  rare  coin  such  as 
the  Brasher  Doubloon  or  the  1913  Liberty 
Head  Nickel. 

The  second  type  of  portfolio  involves  the 
purchase  of  a number  of  rarities  whose  total 
worth  might  be  the  same  as  the  single  great 
rarity.  Each  coin  might  cost  $25,000  or 
$50,000  at  the  time  of  purchase.  Only  a 
handful  of  such  pieces  would  be  held  because 
of  the  enormous  total  value  but  there  would 
be  more  than  one  and  the  rarity  would  be 
less  than  in  the  first  example. 

The  third  type  of  portfolio  involves  a 
large  number  of  rare  coins  of  much  lower 
value.  The  $10,000  coin  would  be  the 
exception  and  a number  might  be  in  the 
$500  to  $1,000  range.  If  great  rarities  are 
held,  they  are  likely  to  be  patterns  or 
foreign  coins  that  have  gone  relatively 
uncollected,  thus  keeping  the  price  low  for 
the  number  available. 


There  may  even  be  a fourth  type  of  port-  ^ 
folio  in  which  a number  of  individuals 
buy  bags  of  silver  coins  for  their 
bullion,  but  this  is  not  likely  to  be 
widely  promoted.  Dealers  are  aware  of 
volatility  of  the  bullion  market  and 
avoid  establishing  a portfolio  where 
bullion  is  a long  term  holding.  Individual 
investors  may  team  together  for  a bag  of 
silver  or  even  25  to  50  one  ounce  gold 
coins  but  such  people  are  not  the  targets 
for  your  writing.  They  are  too  limited 
in  number,  the  "investment"  in  bullion 
is  seldom  promoted  and  the  area  is  one 
where  it  is  harder  to  find  experts  to 
quote  in  favor  of  such  a long  term  holding. 

The  readers  of  articles  covering  rare  coin 
portfolios  are  looking  for  several 
important  areas  of  information.  The  first 
is  what  makes  a coin  rare  and  how  to  tell 
a long  term  investment.  The  simplest 
way  is  to  chart  a coin  through  the  "Red 
Books"  over  the  years.  An  older  coin  that 
has  risen  steadily  in  value  during  the 
period  the  Red  Books  have  been  issued  is 
a good  candidate  for  an  investment  portfolio 
The  coin  should  not  have  been  affected  by 
the  speculation  of  the  1 960 ' s and  should 
not  show  a period  when  the  value  dropped. 

The  value  may  have  stayed  the  same  two 
years  in  a row  but  the  long  term  growth 
of  any  five  year  period  should  always 
show  an  annual  percentage  value  increase 
greater  than  the  rate  of  inflation  and 
interest  paid  on  savings  accounts.  If  you 
do  not  have  a run  of  Red  Books  in  your 
home  library,  the  ANA  library  can  send  you 
what  you  need. 

An  explanation  of  the  danger  of  counter- 
feiting should  be  included  with  the  explana- 
tion of  rarity.  Mention  of  the  ANA  grading 
service  and  the  ANA  Certification  Service 
should  also  be  made.  These  services  or  the 
credentials  provided  by  the  Professional 
Numismatists'  Guild  should  be  utilized  for 
every  coin,  either  by  the  buyer  or  the 
dealer  establishing  the  portfolio.  A dealer's 
guarantee  may  be  worthless  considering  the 
number  of  firms  which  fold  every  year. 

Coin  sales  should  be  explored.  Many  people 
read  about  the  fabulous  sums  paid  for  a 
Brasher  Doubloon  or  similar  rarity  and  are 
impressed.  What  they  fail  to  realize  is 
how  few  individuals  can  afford  a coin  in 
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the  extremely  high  price  ranges  and  how  many 
fewer  will  consider  purchasing  them.  Often 
a rare  coin  goes  from  dealer  to  dealer,  each 
one  using  the  item  as  a promotional  tool. 

At  other  times,  the  buyer  happens  to  be 
another  group  of  investors.  Neither  type 
of  sale  can  be  counted  upon, so  an  extreme 
rarity  either  has  to  stay  on  the  market 
until  a predetermined  price  is  reached  or 
the  investment  group  has  to  face  the  strong 
possibility  that  resale  will  result  in  a 
loss.  One  of  the  best  examples  was  a 1794 
Silver  Dollar  which  broke  the  six  figure 
mark  during  one  auction  and  fell  below  that 
price  on  the  resale.  This  was  during  a 
stable  market  period  for  lower  priced 
rarities  which  showed  steady  price  hikes 
from  auction  to  auction.  There  were  just  too 
few  bidders  with  too  little  money  to  give 
the  silver  dollar  buyer  the  desired  profit. 

Investment  portfolios  involving  smaller 
denomination  coins  have  an  easier  liquidity 
factor.  However,  you  must  discuss  the 
problems  of  liquidity  which  most  of  your 
■eaders  may  overlook.  For  example,  are 
che  coins  to  be  held  for  a finite  time, 
none  of  the  shares  to  be  sold  until  that 
period--perhaps  five  or  ten  years--has  been 
reached?  Or  can  shares  be  bought  and  sold 
at  any  time,  a situation  which  means  the 
group,  the  dealer  or  private  sale  must 
result  in  enough  cash  to  avoid  liquidating 
holdings. 

What  about  the  situation  when  someone  dies? 
What  happens  if  the  group  is  so  set  up  that 
holdings  must  be  sold  to  meet  shares  that 
are  being  turned  back,  thus  reducing  the 
portfolio's  potential  for  everyone?  How  is 
this  being  planned? 

Will  the  members  of  the  group  have  the  same 
goals?  When  a national  company  sells  shares 
throughout  the  United  States,  the  problem 
is  minimal.  However,  if  a dealer  in  one 
city  puts  together  a portfolio  with  shares 
going  to  local  people,  a consensus  of 
objectives  is  important.  Some  of  the  inves- 
tors may  want  the  money  to  pay  for  retire- 
ment while  others  are  trying  to  insure  the 
nayment  of  the  college  education  of  their 
hildren.  People  of  different  ages  with 
different  goals  and  different  time  spans 
for  investment  do  not  make  for  a cohesive 
group. 


Where  will  the  coins  be  stored  and  in  whose 
name?  The  coins  can  be  stored  by  the 
dealers.  However,  most  of  us  are  familiar 
with  dealers  wno  have  gone  bankrupt  over 
the  years  through  mismanagement,  lack  of 
foresight  in  a volatile  market  and  other 
reasons.  Often  these  have  been  quite  large 
and  successful.  Coins  held  by  such  a 
dealer  could  become  part  of  the  bankruptcy 
proceedings,  a fact  which  your  readers 
must  understand. 

Ideally  a separate  trust  arrangement  will 
be  developed  for  the  share  holders,  the 
coins  held  in  a bank's  safe  deposit  box. 

The  exact  arrangement  should  be  spelled 
out  in  a legally  binding  document  which 
separates  the  shared  portfolio  from  the 
dealer's  operation. 

Articles  of  this  type  should  be  presented 
with  a number  of  expert  opinions.  Your 
statements  about  rare  coin  values  can  be 
backed  by  interviews  with  dealers  appro- 
priate to  the  market  being  served.  A 
national  publication  requires  interviews 
with  major  dealers  in  New  York,  Los 
Angeles,  Chicago  and  other  cities  housing 
large  operations.  Local  publications 
should  include  interviews  with  local  dealers, 
perhaps  counterpointed  with  national  dealer 
quotes  if  you  feel  the  local  dealers  are 
not  properly  knowledgeable.  In  addition, 
you  will  want  to  talk  with  bankers  and 
legal  experts  about  the  safest  way  to  store 
the  coins  to  protect  the  investors  in  case 
of  a bankruptcy  by  the  dealer.  Information 
on  ANACS  and  the  grading  service  of  the 
ANA  are  also  important  features. 

Among  the  potential  markets  for  such 
articles,  in  addition  to  those  mentioned 
earlier,  are  city  magazines.  Most  city 
publications  ("New  York",  "Atlanta", 
"Cleveland",  "Los  Angeles",  "Tucson", 
"Philadelphia",  "San  Diego",  etc.)  are 
survival  guides.  They  want  to  tell  a 
wealthier  than  average  audience  how  to 
spend  money  for  pleasure  and  increase 
investment  income.  If  the  editor  is  not 
receptive  to  an  article  on  rare  coin 
portfolios  alone,  he  or  she  might  want  one 
on  alternative  investments.  This  means 
almost  anything  except  traditional  stocks, 
bonds  and  Certificates  of  Deposit. 


The  Coin  Market ...  and  the  Writer. .Cont ' d. 

The  exi stance  of  the  rare  coin  portfolios 
means  increased  market  ideas  for  N.L.G. 
members.  With  a little  research,  a few 
interviews,  and  some  selective  approaches 
to  editors,  you  can  have  a new  source  of 
article  income. 


that  numismatics  and  philatelies  are  not 
B-I-G  business.  We're  happy  to  add  that 
First  Coinvestors  continues  to  support  the  f 

Guild  via  advertising  in  this  newsletter. 

* * * 

RESEARCH  OF  CROATIAN  COINS,  CURRENCY 

Coins  and  paper  money  of  the  Independent 
State  of  Croatia  issued  between  1941  and 


* * * 


THE  BASH 

The  past  few  years  the  Guild  has  been 
fortunate  in  having  its  talented  members 
entertain  during  the  Bash.  This  year  we 
will  have  a change  of  pace  and  although 
talent  will  be  welcomed 
(and  volunteers  are  avidly 
sought),  we  are  going  to 
try  to  dramatically  change 
the  concept  of  our  meeting. 

Hopefully  Margo  Russell,  Eva 
Adams,  Betty  Medlar,  P.M.  Williams, 
Virginia  Culver  and  possibly  Polly  Dodson 
will  once  again  star  in  a memorable  number 
dedicated  to  the  city  of  Cincinnati  and 
perhaps  one  or  two  others  who  have  been 
featured  in  the  past  will  volunteer  to 
produce  humorous  skits  for  your  entertain- 
ment . 

Be  prepared  for  a different  meeting, 
a change  of  pace.  Your  Emcee  Lee  Martin 
isn’t  certain  whether  the  meeting  will  be 
better  than  in  the  past,  but  at  least  it 
will  be  unusual  and  hopefully  one  that 
you  will  accept. 

* * * 


SUCCESS  STORY 

First  Coinvestors,  which  is  the  only 
publicly  traded  rare  coin  and  stamp 
investment  firm  in  America,  now  finds 
that  their  shares  are  listed  in  the  New 
York  Times  and  Wal 1 Street  Journal . 
Details  will  be  found  in  the  Over-The- 
Counter  Supplemental  Columns. 

Incidentally,  for  the  fiscal  year  1979 
which  closed  September  30,  First  Coin- 
vestors had  sales  of  $10.7  million  which 
compares  favorably  with  $6.7  the  previous 
year.  The  earnings  of  $450,000  after 
taxes  was  almost  double  that  of  1978. 
Starting  with  October  1979,  sales  were 
approaching  $1.5  million  per  month.  Add 
to  the  bright  side  the  fact  that  in 
November  1979  a successful  underwriting 
raised  more  than  $2  million  for  the 
company.  I wonder  if  there  is  someone 
in  never-never  land  who  still  thinks 


1945  is  the  subject  of  NLG  member,  Ekrem 
Spahich,  1512  Lancelot,  Borger,  TX  79007. 
Research  on  conflicting  mintage  reports  of 
the  500-Kuna  gold  coin  will  be  published 
when  data  is  completed. 


FREE  NEWS 


Because  IPM  represents  clients  such 
as  The  British  Royal  Mint,  issuing  coinage 
for  dozens  of  nations,  we're  constantly 
releasing  numismatic  news  — items  ^ 
which  your  readers  will  want  to  know 
about. 

If  you're  not  already  on  our  mailing 
list,  please  write  or  call  us  today.  Photos 
of  new  coins  are  also  available,  and  our 
staff  can  and  does  handle  special 
requests. 

We'd  like  to  help  you  in  any  way  we 
can. 


128  Passaic  Avenue  / Fairfield,  NJ  07006  / USA 
201-228-5404 
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Class  "A"  Publication 

What  numismatic  publication  has  the 
largest  circulation  in  the  hobby?  If 
you  are  thinking  of  a commercial  maga- 
zine or  newspaper  other  than  the 
Franklin  Mint  Almanac,  you're  wrong. 
The  Almanac  not  only  has  the  largest 
number  of  readers,  it  also  has  the 
most  extensive  color  coverage,  and 
few  can  argue  the  fact  that  the 
writing  compares  favorably  with  any 
magazine--in  the  hobby  or  out.  The 
covers  are  dynamic,  the  articles 
informative  and  the  photography 
magnetizes  the  eyes.  Editor  Sam 
Young  and  staff  merit  accolades  for 
their  quality  production. 

The  British  Royal  Mint,  128 
Passaic  Avenue,  Fairfield,  New 
Jersey  07006  has  a unique  idea. 
Columnists  will  especially  appreciate 
the  binder  furnished  without  charge 
that  allows  storage  and  quick  access 
to  current  information.  The  press 
releases  arrive  on  a regular  basis  and 


go  far  beyond  mere  fillers.  Informative 
and  of  interest  to  readers,  the  British 
Royal  Mint  press  releases  are  available 
to  Guild  members  without  charge.  Just 
drop  a line  and  ask  to  be  placed  on  the 
mailing  list. 

Obol  International,  8 South  Michigan 
Avenue,  Chicago,  Illinois  60603  continues 
to  produce  books  unavailable  elsewhere. 

The  Oscar  Revel  Les  "Poulains"  De  Corinthe 
is  two  volumes  hardbound  in  one  book  des- 
cribing more  than  1,200  coins  and  encom- 
passing 448  pages  with  78  plates.  The  $60 
price  is  a bargain  for  those  writers  who 
appreciate  a source  of  wel 1 -researched 
material.  Revel  is  a French  numismatist 
who  has  classified  more  than  1,100  varities 
of  Corinthian  staters.  There  is  also  a 
special  section  on  counterstamps  and  a 
chapter  on  punch-mark  reverse  incuse  designs. 

In  other  words,  ancient  Greek  numismatics 
will  not  be  the  puzzle  it  once  was  for  those 
members  who  appreciate  extensive  research. 

* * * 
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2 standard  books 
on  coins  and  currency 


GOLD  COINS  OF  THE  WORLD.  By  Fried- 
berg.  From  600  A.D.  to  the  present, 
with  market  values.  428  pages,  illus- 
trated, 8V2  x 11". 
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PAPER  MONEY  OF  THE  UNITED  STATES. 

By  Friedberg.  Illustrates  all  types 
and  sizes  from  1861  to  the  present, 

with  valuations.  252  pages, 

8 1/2x11". 


Published  by 

THE  COIN  & CURRENCY  INSTITUTE,  INC. 

116  West  32nd  Street,  New  York,  NY  10001 


Reliable. 

Authoritative. 

Definitive. 

These  are  the  words  that  come  to  mind 
when  collectors  think  of  Whitman’s 
reference  books.  The  collector  and  Whitman 
are  old  friends.  For  more  than  35  years 
we’ve  been  the  source  for  dependable 
information  on  coin  and  currency  values. 
Our  books  set  the  standard  for  the  hobby. 
They  also  make  collecting  interesting  and 
fun  and  our  coin  storage  products  protect 
the  value  of  your  collection. 

Look  for  the  Whitman  signature  when  you 
want  to  be  certain. 
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Western  Publishing  Company,  Inc. 
Racine.  Wisconsin 


RRRRRR-RRR 

U.S.A. 

COINS  + CURRENCY  + MEDALS 

Round  The  World.. 

GOLD  + CROWNS  + PROOF  SETS 

SASE  For  Our  Bargain  Lists 

Please  Name  Your  Specialty 

MEMBER:  Life  tt  110  ANA,  ANS,  PNG,  SCPN,  SPMC,  IAPN,  Others. 


irvc. 


“Pronto  Service’ 

4514  No  30th  Street  Omaha,  Nebraska  681 1 1 
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Custom  Editions  from 
The  Franklin  Mint 


Custom-designed  commemorative  medals, 
crafted  to  your  order  and  struck  to  your  edition  limits; 
in  silver  and  other  precious  metals. 


Send  inquiries  to:  William  F.  Krieg,  The  Franklin  Mint.  Franklin  Center.  Pennsylvania  19091 

Or  call  collect:  (215)  459-6120. 


